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STARTUP POLICIES 

SEBI notifies relaxed rules for listing start-

ups 
 

PTI,NEW DELHI, MAY 07, 2021  
 

The changes have been made to the framework 

for listing on the Innovators Growth Platform 

(IGP), according to two separate notifications 

issued on Wednesday. 

With an aim to boost listing of  start-ups, markets 

regulator SEBI has notified a slew of  relaxations 

to norms, including reducing holding period for 

pre-issue capital and allowing discretionary al-

lotment to eligible investors. 

The changes have been made to the framework 

for listing on the Innovators Growth Platform 

(IGP), according to two separate notifications 

issued on Wednesday. 

This comes after the board of  SEBI approved a 

proposal in March in this regard. 

Other relaxations include easing delisting re-

quirements and relaxation in guidelines for mi-

grating to main board. 

This is aimed at making the platform more ac-

cessible to companies in view of  the evolving 

start-up ecosystem. 

The regulator has reduced the period of  holding 

of  25 % of  pre-issue capital of  the issuer compa-

ny by eligible investors to one year from the cur-

rent requirement of  two years. 

The term ‘Accredited Investor’ for the purpose 

of IGP is renamed as ‘Innovators Growth Plat-

form Investors’. 

Such investor’s pre-issue shareholding would be 

considered for entire 25 % of  the pre-issue capi-

tal of  the issuer company against the present 

limit of  only 10 %. 

On the lines of  provisions for listing of  compa-

nies on the main board, SEBI said the issuer 

company on the IGP would be allowed to allo-

cate up to 60 % of  the issue size on a discretion-

ary basis prior to issue opening for subscription 

to eligible investors with a lock in of  30 days on 

such shares. 

This is subject to that the price of  the specified 

securities offered to eligible investors would not 

be lower than the price offered to other appli-

cants and eligible investors would make an ap-

plication of  a value of  at least ₹50 lakh. 

Currently, the issuer company is not permitted 

to make discretionary allotment. 

In line with the provisions of  main board IPO, is-

suer companies which have issued superior vot-

ing rights (SR) equity shares to promoters and 

founders will be allowed to do listing under IGP 

framework, SEBIsaid. 

Also, the threshold trigger for open offer has 

been relaxed from the existing 25 % to 49 %. 

However, irrespective of  acquisition or holding 

of  shares or voting rights in a target company, 

any change in control directly or indirectly over 

target company will trigger open offer, Sebi said. 

An issuer company whose specified securities 

are traded on the IGP pursuant to an initial pub-

lic offer may exit from the platform, if  such an 
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exit is approved by the board of directors of 

the company in its meeting, SEBI said. 

Further, the regulator said that such an exit is 

approved by the shareholders of  the company 

by a special resolution passed through postal 

ballot or e-voting, after disclosure of  all material 

facts in the explanatory statement sent to the 

shareholders in relation to such resolution. 

The delisting would be considered successful if  

the post offer acquirer or promoter sharehold-

ing, taken together with the shares tendered 

and accepted, reaches 75 % of  the total issued 

shares of  that class; and at least 50 % shares of 

the public shareholders are tendered and ac-

cepted. 

Further, for delisting, SEBI said the Reverse 

Book Building mechanism will not be applicable, 

and for computation of  offer price, the foor 

price will be determined in terms of takeover 

regulations, along with delisting premium as 

justified by the acquirer/promoter. 

In addition, it has eased framework for compa-

nies seeking to migrate to the main board. 

Currently, for a company not satisfying the con-

ditions of  profitability, net assets, net worth 

among others for migration from IGP to main 

board requires a company to have 75 % of its 

capital held by QIBs as on date of  application 

for migration. This requirement has now been 

reduced to 50 %, Sebi said. 

To give effect to this, Sebi has amended ICDR 

(Issue of  Capital and Disclosure Requirements) 

Regulation and SAST (Substantial Acquisition 

of  Shares and Takeovers) norms. 

The new rules has become effective from May 5, 

as per the notifications. 

In 2015, SEBI introduced the Institutional Trad-

ing Platform (ITP) with a view to facilitate listing 

of  new age start-ups. However, the ITP frame-

work failed to evince interest. Last year, Sebi 

renamed it as the Innovators Growth Platform. 

 

What Draft National Geospatial Policy Of-

fers To The Indian Startup Ecosystem 

 
Source:https://inc42.com/features/what-draft-national-

geospatial-policy-offers-to-startup-ecosystem 

 

The Department of  Science and Technology re-

cently released draft National Geospatial Policy 

inviting comments from stakeholders latest by 

May 22 

 In line with geospatial guidelines notified 

in Feb, this year, the draft NGP seeks to 

embolden geospatial data, workforce and 

ecosystem through PPP 

 NGP may fail to provide personal data pri-

vacy and safety arising out of  locational 

information due to the lack of  dedicated 

personal data protection laws 

The geospatial market of  India is expected to hit 

INR 1 Lakh Cr by 2029-2030 from the existing 

level of  INR 15,000 Cr. However, private invest-

ments in the sector have been limited due to un-

certainties in government policies. 

Recognizing that the regulatory paradigm in the 

government through various acts, rules, policies 

and guidelines has not been in sync with the ge-

ospatial developments in the country, the Indian 

government, in February this year, deregulated 

the geospatial sector. 

 

STARTUP STORIES 

After Two-Wheeler, Ola Electric Plans To 

Make Electric Cars In India 
 

SOURCE:https://inc42.com/buzz/after-two-wheeler-ola-

electric-plans-to-make-electric-cars-in-india 

 

 The Ola electric car is expected to be built 

indigenously on a born-electric skateboard 

platform with limited range for city com-

mutes 

 Ola Electric is looking to set up a global 

design centre for its electric car division in 

Bengaluru 

 Ola Electric is already building what it 

touts to be the world’s largest factory for 

two-wheelers with an annual production 

capacity of  10 Mn electric scooters 

After foraying into the electric two-wheeler seg-

ment with the launch of  a factory to manufac-

ture electric scooters in Tamil Nadu, Ola Elec-

tric is reportedly planning to enter the electric 

four-wheeler segment with an indigenously built 

eleCtric car.  

According to a report in Autocar India, the Ola 

Electric car will be built on a born-electric skat-

board platform, which is a type of  configuration 

for an automotive chassis that brings down the 

https://inc42.com/features/indias-geospatial-data-guidelines-limit-big-techs-influence-can-startups-make-the-most-of-this-opening/
https://inc42.com/buzz/after-two-wheeler-ola-electric-plans-to-make-electric-cars-in-india
https://inc42.com/buzz/after-two-wheeler-ola-electric-plans-to-make-electric-cars-in-india
https://www.autocarindia.com/car-news/ola-electric-gearing-up-to-join-electric-car-race-420667
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cost and complexity of  manufacturing an elec-

tric vehicle. It’s a self-contained platform with 

the electronic motors, battery, and driving com-

ponents integrated into it, and which can be 

scaled to various sizes and topped with a varie-

ty of  bodies. The Ola Electric car is expected to 

have a futuristic design and will fundamentally 

be a compact city car with limited range, but at 

a very attractive price. 

 

How this Delhi seafood startup became the 

vendor of choice for the HORECA and B2B 

sectors 
 

Source:https://yourstory.com/2021/05/delhi-seafood-

startup-horeca-b2c-united-industries-aquastar 

 

In late 2007, Sanket Gupta had just graduated 

from Galgotia College of  Engineering in Greater 

Noida. Like many aspiring entrepreneurs, he 

was brimming with ideas. He could be a retailer, 

a chocolatier, and a tech entrepreneur. 

Four years later, after trying his hand at many 

things, a discussion on how seafood retail was a 

95 percent disorganised industry led him to 

change tack. It led him to helm seafood 

startup United Industries. "I travelled all the 

way from Delhi to Nellore and Bhimavaram, in 

Andhra Pradesh, to understand how prawns 

were grown and retailed. I also visited local 

markets, which supplied fish that was at least 

seven days old. I wanted to understand if  indi-

vidual quick freezing could be a method to get 

fresh prawn and fish to market,” Sanket says. 

In Andhra Pradesh, Sanket began talking to 

farmers and supply chain solutions providers. 

Both sides stated that seafood was borderline 

stale when it entered big cities because it would 

be “on ice, aClear that frozen was the way for-

ward when seafood was being transported, 

Sanket began trading in seafood like any ordi-

nary trader arranging deals across the country. 

He did this for six years and learnt the tricks of  

the trade. He soon realised that he was ready to 

move up the value chain - from being a trader to 

manufacturer - and create a brand in the pro-

cess. He set up a food processing unit in Bhi-

mavaram and worked with over 20 farmers in 30 

acres of  land to source prawns and fish. And 

that’s when the brand United Industries was 

born in 2016. 

Today, the company farms and harvests 45 tons 

of  prawns and fish on a monthly basis. After 

harvest, the seafood is cleaned and individually 

quickly frozen to maintain freshness for a week. 

“This means the fish stays fresh till it reaches 

the plate within five to 15 days. We have more 

than 30 customers buying directly from us, in-

cluding meat ecommerce companies,” Sanket 

says. 

In 2016, Sanket roped in his sister, Shipra Gup-

ta, to take over the marketing and operations of  

the business. "I was a techie and was working in 

a couple of  IT companies when my brother be-

gan expanding business pan-India. From being 

a trader, he had gone on to set up a factory, in-

tegrate farms, and B2B clients. I came in to 

help him with branding and expanding the oper-

ations," says Shipra. 

Both of  them began to meet large hotel chains 

like the Taj Group of  Hotels and the Oberois to 

get them to try and taste their produce. As the 

quality standards were high - in harvesting, 

cleaning, and supply chain - United Industries 

became the go-to vendor for these chains. The 

company works with 27 HORECA clients. 

In 2019, the company started its own B2C brand 

called Aquastar and began to supply fish direct-

ly to consumers. In 2020, just when the pandem-

ic hit, the brand turned to WhatsApp to ensure 

that operations were not affected. It began to 

create communities in cities where it operated, 

including Bangalore, Mumbai, and Delhi, to sup-

ply seafood to direct orders on WhatsApp. “The 

pandemic hit the supply chain hard for two 

months. It affected our B2C and B2B business-

es. But with seafood being an essential product, 

we found our way in to retail stores and mar-

kets. WhatsApp helped us clear stocks and we 

were able to work with our farmers in Andhra 

Pradesh,” Sanket says. 

The product range in the Indian industry in-

cludes a range of  seafood, including fresh such 

as Vannamie Prawns, Indian Basa, Pomfret, 

Surmai, Tilapia, Mahi, and Rohu, and frozen pro-

duce such as IQF Prawns, Vietnamese Basa, 

River Salmon, Bombay Duck, and more. It is in 

https://yourstory.com/2021/05/delhi-seafood-startup-horeca-b2c-united-industries-aquastar
https://yourstory.com/2021/05/delhi-seafood-startup-horeca-b2c-united-industries-aquastar
https://yourstory.com/tag/d2c
https://yourstory.com/2017/08/fish-chain-startup-fresh-seafood-benefit-fishing-communities
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trading IQF Prawns that United Industries has 

made its mark. 

The family-owned company's business model is 

simple – it buys from farmers at a farmgate 

price and sell it at Rs 570 and then sells them at 

a margin in the market. 

The startup competes with distributors such as 

Amigo, Siam Canadian, and Angel Plus. These 

companies also supply to the HORECA market. 

According to E&Y HORECA is $55 billion to $65 

billion food purchase market in India. 

Over  the  last  year,  United  Industries  has 

reached a revenue of  Rs 25 crore. It has big 

plans for the future: it aims to be a Rs 100 crore 

business in five years. The company, which dou-

bled its B2B clients in 2021, has plans to invest 

in its D2C business, and increase its market 

share in the Northern, Western and Southern 

markets. 

According to Expert Markets Research, seafood 

is a $15 billion market in India, and poised to 

double in five years. “It's a great market to go 

after in India. There is increased consumption 

of  protein and seafood is a great way for people 

to increase their protein intake. United Indus-

tries will scale up very fast,” Shipra says. 

 

STARTUP FUNDING 

Acko To Be Next Unicorn 
 

Inc42 

Acko General Insurance may be the next uni-

corn of  the Indian startup ecosystem, as the 

company is considering to raise a $200 Mn 

round at a valuation of  $1 Bn. According to me-

dia reports, the startup is considering a public 

listing this year. If  the funding round comes 

through, Acko would be the 12th Indian startup 

to enter the unicorn club this year. This after In-

dia saw six startups, namely Groww, Gupshup, 

CRED, ShareChat, PharmEasy, and Meesho, be-

come unicorns in April. 

The company was founded by Varun Dua and 

Ruchi Deepak in 2016 as a digital general insur-

ance platform, which creates products and de-

livers opportunities in areas such as personal-

ised insurance products based on user con-

sumption behaviours. This is done by offering 

bite-sized insurance products for drivers and 

others working in transportation and related 

sectors. 

 

SoftBank Transfers 40% InMobi Sharehold-

ing To Vision Fund 2 
 

Inc42 

Japanese tech conglomerate SoftBank Group 

has transferred around 40% of  its shareholdings 

in Indian mobile adtech unicorn InMobi to Soft-

Bank Vision Fund 2. The development comes as 

the Bengaluru-based company is all set to make 

its public market debut this year. 

SoftBank first invested in InMobi in 2011, when 

the adtech firm became India’s first unicorn. It 

was also SoftBank’s first investment in an Indian 

company. It has since invested in several Indian 

startups such as Flipkart, FirstCry, Grofers and 

PolicyBazaar. 

 

Zomato To Invest $100 Mn in Grofers 
 

Inc42 

IPO-bound food delivery giant Zomato may in-

vest $100 Mn in online grocery startup Gro-

fers after talks of  a possible merger between 

the two fell through last year. The company’s 

investment is likely part of  a larger financing 

round and may value Grofers at around $1 Bn, 

as per media report. 

Zomato had entered the online grocery space 

and exited it after a brief  experiment last year, 

Swiggy continues to scale up its online grocery 

presence with Instamart, its quick delivery ser-

vice for essentials which is currently available 

in Gurugram and Bengaluru. 

 

STARTUP ACQUISITION 

 

Sitics Logistic Solutions Acquires Quifers 

Sitics Logistic Solutions announced the acquisi-

tion of  Quifers, a logistics tech startup revolu-

tionising logistics and developing disruptive 

technologies, for an undisclosed amount. The 

acquisition of  Quifers would help Sitics transi-

tion from a “solution-based service provider” to 

a “technology-based service provider”. 

 

FuelBuddy acquires MyPetrolPump 

Delhi-based fuel delivery startup FuelBuddy 

https://inc42.com/buzz/amazon-backed-acko-may-raise-200-mn-to-enter-unicorn-club/
https://inc42.com/buzz/here-are-the-11-indian-startups-that-entered-the-unicorn-club-in-2021/
https://inc42.com/buzz/here-are-the-11-indian-startups-that-entered-the-unicorn-club-in-2021/
https://inc42.com/buzz/softbank-transfers-40-inmobi-shareholding-to-vision-fund-2/
https://inc42.com/buzz/softbank-transfers-40-inmobi-shareholding-to-vision-fund-2/
https://inc42.com/buzz/zomato-to-invest-100-mn-in-grofers-to-back-grocery-delivery-ambitions/
https://inc42.com/buzz/zomato-to-invest-100-mn-in-grofers-to-back-grocery-delivery-ambitions/


ISSUE NO 12, 15 MAY 2021 

HIGH COMMISSION OF INDIA , SINGAPORE                  5                                                               STARTUP WATCH 

has acquired Bangalore based on-demand fuel 

delivery startup MyPetrolPump, for a cash and 

stock consideration. With this acquisition, Fuel-

Buddy will have over 100 bowsers (refuellers) 

under management, servicing 30 cities and all 

market segments with a combined delivery vol-

ume of nearly 40 million litres along with an ex-

perience of  nearly 100,000 processed orders. 

 
Lenskart Aquihires DailyJoy 

Delhi-based eyewear startup Lenskart has ac-

quihired Hyderabad-based delivery startup Dai-

lyJoy to boost its technology stack and its engi-

neering capability. DailyJoy is a grocery and es-

sentials delivery startup that has operations in 

Tier 1/2 cities including Lucknow and Hydera-

bad. However, the acquisition by Lenskart is on-

ly centred around augmenting the company’s 

team strength and leveraging the tech exper-

tise. 

 

eYantra Acquires Digital Marketing Agency 

Brand merchandising and marketing firm eYan-

tra has acquired Hyderabad-based digital mar-

keting agency, Digital Ozone, to further expand 

its digital marketing capabilities. eYantra aims 

to solidify its brand marketing capabilities and 

offer end-to-end digital marketing service offer-

ings to its 1000+ large corporate customers. 

 

Source: INC42 

Route Mobile to buy AI firm Phonon for Rs 

29 crore 

 
source:https://economictimes.indiatimes.com/tech/

startups/route-mobile-to-buy-ai-firm-phonon-for-rs-29-

crore 

 
Communication platform company Route Mobile 

will acquire AI platform provider Phonon Com-

munications Pvt Ltd in an all-cash deal for Rs 29 

crore, to offer automation and contact center 

solutions at scale to enterprises globally. 

Upfront consideration will be paid out upon 

closing of  the transaction and deferred consid-

eration will be paid out in four tranches, the 

company said in a statement Thursday. 

“The acquisition allows Route Mobile to lever-

age Phonon’s supercharged customer experi-

ence platform and enable brands to deliver per-

sonalized experiences across digital touch-

points,” Route Mobile added. 

Phonon offers a complete suite of  conversation-

al AI-driven contact centre solutions with inte-

gration on cloud platforms like AWS, Azure, and 

Google Cloud. 

Phonon’s solutions are used by a roster of  lead-

ing global brands like Citibank, HDFC Bank, Yes 

Bank, HDFC Life Insurance Co. Ltd, Royal 

Sundaram General Insurance Co. Ltd, Air Asia 

(India), GoAir, IndiGo, Vistara, Yatra, ITC Hotels 

and Sodexo to name a few. 

Phonon’s Communication automation platform, 

combined with Route Mobile’s suite of  CX driv-

en solutions will benefit digital brands to trans-

form and automate their contact centre opera-

tions, offering unique digital communications 

experiences to their customers,” said Rajdipku-

mar Gupta, Managing Director and Group CEO, 

Route Mobile Limited. 

Phonon clocked in a revenue of  Rs 17 crore in 

the fiscal year 2019-20. The acquisition is ex-

pected to be completed by May 31, 2021. 

 

FUND ANNOUNCEMENT 

 

 International Finance Corporation (IFC) 

has committed to invest $25 Mn in Singa-

pore-headquartered venture fund Jungle 

Ventures, which plans to raise $300 Mn as 

part of  its Fund IV. Additionally, IFC is con-

sidering a delegated authority co-

investment envelope for an additional 

amount of  up to $25 Mn for potential co-

investments with the fund in its portfolio 

companies. 

 Early-stage venture capital firm pi Ven-

tures is looking to raise $75.7 Mn (INR 565 

Cr) with a greenshoe option of $24.8 Mn 

(INR 185 Cr) for its second fund to invest 

in 25 deeptech and AI startups. 

 

 

 

 

 

 

 

https://www.livemint.com/companies/start-ups/fuelbuddy-acquires-mypetrolpump-in-an-all-cash-and-stock-deal-11620559279515.html
https://inc42.com/buzz/lenskart-acquihires-hyderabad-based-dailyjoy-to-boost-engineering-tech-ops/
https://inc42.com/buzz/lenskart-acquihires-hyderabad-based-dailyjoy-to-boost-engineering-tech-ops/
https://economictimes.indiatimes.com/tech/startups/route-mobile-to-buy-ai-firm-phonon-for-rs-29-crore/articleshow/82320983.cms?utm_source=contentofinterest&utm_medium=text&utm_campaign=cppst
https://economictimes.indiatimes.com/tech/startups/route-mobile-to-buy-ai-firm-phonon-for-rs-29-crore/articleshow/82320983.cms?utm_source=contentofinterest&utm_medium=text&utm_campaign=cppst
https://economictimes.indiatimes.com/tech/startups/route-mobile-to-buy-ai-firm-phonon-for-rs-29-crore/articleshow/82320983.cms?utm_source=contentofinterest&utm_medium=text&utm_campaign=cppst
https://inc42.com/buzz/jungle-ventures-fund-iv-secures-25-mn-from-ifc-to-invest-in-20-startups/
https://inc42.com/buzz/jungle-ventures-fund-iv-secures-25-mn-from-ifc-to-invest-in-20-startups/
https://inc42.com/buzz/deeptech-investor-pi-ventures-launches-fund-ii-with-76-mn-target/
https://inc42.com/buzz/deeptech-investor-pi-ventures-launches-fund-ii-with-76-mn-target/
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STARTUP EVENTS >> PAST 

SICCI-SIIC INNOVATION LAUNCHPAD  

23 April 2021, Virtual Platform 

 

High Commissioner P. Kumaran delivered the inaugural address at the SICCI-SIIC Launchpad 

competition held on 23rd April 2021.The Singapore Indian Chamber of Commerce and Industry 

(SICCI) and Start-up Incubation and Innovation Centre (SIIC) of IIT-Kanpur have come together to 

provide a gateway of opportunities to tech-based start-ups to usher a circular economy and an 

entrepreneurial ecosystem. 

The two institutions are collaborating to identify young, indigenous talent to provide them with an 

array of incubation services. "This one-of-its-kind association will provide start-ups in Singapore 

and India a competitive edge in the global market," said a joint statement . 

To galvanise their efforts towards promoting indigenous innovation, SICCI-SIIC Launchpad Com-

petition - SICCI-SIIC INNOVATION LAUNCHPAD - held a start-up pitch competition on a virtual 

platform. 

Nine pre-selected contestants - five from Singapore and four from India - pitched their ideas to 

the judges. "LaunchPad 2021 is the first of many upcoming endeavours that marks the beginning 

of an unseen era in the incubation ecosystem.  

 

STARTUP FAQs 

1. What are the documents required by Startups to get recognized under the Startup In-

dia initiative?   
 

The process of recognition as a ‘Startup’ is through an online application made over the mobile 
app/portal at https://www.startupindia.gov.in/content/sih/en/startupgov/startup-recognition-
page.html. 

You will need to upload the incorporation/registration certificate and explain how your startup is 

working towards innovation, development or improvement of products or processes or services, 

or its scalability in terms of employment generation or wealth creation.  

 

2. My entity does not have a PAN. Would I be allowed to register it as a ‘Startup’ on the 
Startup India portal ?   
 

Yes, an entity without a PAN can be registered as a Startup on our website. However, it is advised 

that a valid PAN of the entity is provided at the time of registration  

 

 

source:https://cleartax.in/s/7-steps-to-register-your-startup-in-startup-india#faq 

 

 

 

https://www.startupindia.gov.in/content/sih/en/faqs.html#1494227478401
https://www.startupindia.gov.in/content/sih/en/faqs.html#1494227478401
https://www.startupindia.gov.in/content/sih/en/startupgov/startup-recognition-page.html
https://www.startupindia.gov.in/content/sih/en/startupgov/startup-recognition-page.html
https://www.startupindia.gov.in/content/sih/en/faqs.html#1494227284278
https://www.startupindia.gov.in/content/sih/en/faqs.html#1494227284278
mailto:com.singapore@mea.gov.in

